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LeanVal Strategy Multifactor 
Stocks in Focus 
LeanVal Research stands for in-depth, independent, fundamen-
tal equity research. We use our own, functionally and academi-
cally tested multi-factor approaches, which have proven to be 
strong performers and robust in a wide range of market phases. 
The factors are fundamental and technical and cover a broad 
range of areas which include value, quality, stability, growth, and 
momentum. This know-how is the basis for the four LeanVal 
model strategies: Sustainable Dividends, Quality Value, Growth 
Momentum, and Multifactor.  

Based on the defined strategy, approximately 40 stocks are se-
lected from the LeanVal universe quarterly and are made availa-
ble as a portfolio. In the following report, five stocks from the 
Multifactor strategy are analyzed in more detail. The LeanVal eq-
uity strategies were launched in January 2020. 

Performance indicator of the strategy vs. benchmark 
(31/12/2019 – 29/04/2022) 

 

Performance of the model strategy in euros without costs. A positive performance in the past is no 
guarantee of a positive performance in the future and in no case represents a return or risk commitment 
for the future. Sources: Morningstar, LeanVal Research. 

  

The LeanVal strategy "Multifactor" uses the five factors Value, 
Quality, Stability, Growth, and Momentum equally weighted for the 
stock selection. The result is a well-founded and comprehensive 
assessment of each stock. This makes it possible to identify the 
companies that appear to be the most attractive compared to 
their competitors based on the relative assessment. In addition, 
the combination of these five factors makes the selection robust 
against outliers, which minimizes the influence of individual fac-
tors compared to a one-dimensional approach.  

 

 

The figure above is the back test of the strategy created with the 
LeanVal Screener according to the defined selection criteria. 

In 2022, the strategy has achieved a performance of -6.4%. Since 
the strategy's launch at year-end 2019, the total return (before 
costs) is 26.0%, outperforming the Stoxx 600 Europe NR Index by 
14.2%. The trailing dividend yield is 3.4% (T+1: 4.2%) and the cur-
rent P/E ratio is 15.4 (T+1: 14.4).  

  

LeanVal Equity Strategies 

 

LeanVal Strategy Multifactor 
 

Selection criteria 
▪ Strong fundamental data 
▪ Robust earnings 
▪ High added value 
▪ Attractive cash flows 
▪ Stable momentum 
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Aurubis AG is a leading producer of copper products and Eu-
rope's largest copper recycler, based in Hamburg. The com-
pany also produces small quantities of precious metals, sulfu-
ric acid, lead, nickel, tin, zinc, and minor metals (including tel-
lurium and selenium as well as platinum group metals). Since 
October 2021, the Group has reported two new segments: (1) 
Multimetal Recycling (MMR), which bundles all recycling ac-
tivities and the processing of scrap and metal-containing re-
cycling materials; (2) Custom Smelting & Products (CSP), 
which includes the processing of copper concentrates as well 
as the manufacture and sale of cathodes, wire rod, shapes, 
sulfuric acid, and iron silicate. 

In May, the figures for the first half of the year (October - 
March) were presented. In addition to the high demand for 
copper products and sulfuric acid, the group also benefited 
from an increased copper price (between USD 9,600 and USD 
10,300 per ton), which reached new highs. Aurubis achieved 
higher production volumes for concentrate (+7%), sulfuric acid 
(+9%), and cathodes (+4%), while scrap/blister copper rec-
orded a decline of 4%. Overall, group revenues increased by 
23% to EUR 9.3bn due to higher premiums (31% vs. 29%) and 
metal prices (41% vs. 37%). However, treatment and refining 
charges (payments made by miners to process copper con-
centrates) declined on an annual basis (28% vs. 34%). In terms 
of total costs, Aurubis benefited from lower personnel costs 

(32% of Group costs vs. 36%) thanks to cost-cutting measures, 
which were offset by rising energy costs (17% vs. 11%). Nev-
ertheless, the strong top-line led to an operating income of 
EUR 346m, which was 84% higher compared to the previous 
year. 

A brief overview of the company's past five years confirms 
good financial performance. Total revenues grew at a com-
pound annual growth rate (CAGR) of 11% while gross margin 
as a percentage of sales averaged 10%. In the same period, 
the acquisition of new recycling sites (e.g. Metallo Group in 
2020) enlarged the number of employees and thus personnel 
costs increased annually on average by 4% (2021: 3% of 
sales). Inventories accounted for the lion's share of the bal-
ance sheet (average 40% of total assets: 2017-2021), mainly 
due to the impact of rising metal prices for finished goods and 
work in progress (processing average of 2.4m ton of copper 
concentrates per year). In 2021 alone, the ratio of inventories 
to fixed assets was 1.7 times. Financial liabilities appear to be 
well covered as the net financial position in H1/2022 was pos-
itive at EUR 250m (vs. EUR 383m). Excluding the outflow for 
asset acquisitions and M&A in 2020, free cash flows have 
been always positive (free cash flow yield of 14% in 2021).  

The development of the global copper supply and price is cur-
rently difficult to predict. For example, Chinese smelters have 
played an important role in recent months, reducing their im-
port quotas, which has amplified the availability of copper in 
Europe. Going forward, copper markets are expected to re-
main very tight and there will be a deficit in refined copper. An-
other demand driver is the trend toward decarbonization. For 
example, significantly more copper is used in electric vehicles 
than in cars with combustion engines (83 kg vs. 23 kg). As a 
smelter, Aurubis has no mining risk, but is exposed to risks 
from fluctuations in raw material and energy prices and is de-
pendent on the development of the US dollar. However, the 
company actively hedges these risks. For further expansion, 
Aurubis decided on an investment program with a volume of 
around EUR 350m for the expansion of multi-metal recycling 
capacities. According to the plan, this should lead to an addi-
tional EBITDA of around EUR 100m per year from 2025/26. In 
May, management raised the target for operating EBT to EUR 
500 – 600m (previously in February 2022: EUR 400 – 500m) 
for the financial year 2021/22 and a continuation of the strat-
egy with a focus on higher-margin materials. With an Enter-
prise Value to EBIT ratio for 2022 of 6.3 (Sector: 10), the stock 
looks attractive. The absolute valuation also results in an up-
side. 

Author: Dario Maugeri (Analyst)  

Aurubis AG (Buy; EUR 106.00)  

ISIN: DE0006766504 
Country: Germany 
Sector: Basic materials  
Industry: Raw materials  
Market Cap: EUR 3.6 billion  

Price chart Aurubis AG (in EUR) 

 

Source: LeanVal Research (Closing price 13/05/2022) 
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Rexel SA is a French wholesaler of electrical products. The 
company divides its activities into three geographical seg-
ments: Europe (share of sales in 2021: 56%), North America 
(35%), and Asia-Pacific (9%). The range of products offered in 
the regions includes smart building, lighting, air conditioning, 
security, data transmission, photovoltaics, home automation, 
electromobility, industrial solutions, and procurement solu-
tions for electrical and mechanical parts. The company's cus-
tomers come from industry, trade, and craft (electricians, in-
stallers, etc.).  

Sales development figures for the first quarter of 2022 were 
published at the end of April. Compared to the same period 
last year (on a comparable daily basis), sales increased by 
16% to EUR 4.4 billion. Both higher prices and higher volumes 
were achieved. The North American business performed par-
ticularly well (+21.6%). The other two segments also per-
formed positively. The Europe segment grew by 13.6% to EUR 
2.3 billion, while business in the Asia-Pacific region increased 
by 5.5% to EUR 328 million. Thanks to growing demand and a 
continuing trend towards electrification, the order backlog in-
creased significantly. This was offset by supply chain prob-
lems, in particular, lockdowns in China. 

Fiscal year 2021 was very successful. After falling by around 
8% in the previous year due to the pandemic, sales expanded 
by around 17% to EUR 14.7 billion in 2021. However, this also 

includes non-organic growth due to the acquisition of the elec-
trical distributor Mayer, which is based in the United States, 
the largest market for electrical appliances. The company, 
which was purchased for USD 456 million, reported sales of 
USD 1.1 billion in 2020. In addition, the development of online 
sales, which now accounted for 23.7% (2020: 21.5%) of total 
sales, was encouraging. Rexel reported a higher EBITA of EUR 
963.7 million (+79%), representing a margin of 6.2%. EBIT im-
proved even more significantly to 890 million EUR (2020: -3.4 
million EUR) due to a goodwill impairment of 486 million EUR 
in the previous year. At the bottom line, Rexel achieved a net 
income of EUR 598 million (2020: EUR -261.3 million). Operat-
ing cash flow for the year amounted to EUR 717 million. 

Looking at the past, steady annual growth in sales of around 
2% has been achieved over the last five years. EBIT developed 
very solidly over the period with an annual growth rate of 29%. 
This also had a positive impact on the margin, which increased 
from 2.4% in 2017 to 6.2% in 2021. The reasons for higher 
profitability are a result of various measures implemented by 
management in recent years. For example, the company ex-
ited less profitable markets in Latin America and Southeast 
Asia. In addition, restructuring and downsizing of the sites in 
the United Kingdom, Germany, Spain, Australia, and China 
were carried out. As a result, the cost structure improved tre-
mendously. Rexel also focused on e-commerce, expanding its 
share of sales from around 13% in 2016 to 24% in 2021. Look-
ing at the balance sheet, the high proportion of intangible as-
sets including goodwill stands out negatively. This amounts to 
EUR 4.6 billion with total assets of EUR 11.5 billion and equity 
of EUR 4.6 billion. In addition, the high amortization of goodwill 
in 2020 (EUR 486 million) at least suggests that it may not be 
fully recoverable.  

For the future, the company has set itself the goal of trans-
forming itself into a data-driven service company. Rexel has a 
strong market position in a very fragmented global market (the 
10 largest distributors are responsible for 25% of the global 
market). With a market share of around 6%, the group is the 
second-largest supplier. Additional strengths are the high 
technical know-how of the employees, the value-added prod-
ucts and services, as well as easy accessibility due to the 
multi-channel approach, which leads to long-term good cus-
tomer relations. However, the increasing pressure from purely 
online competitors such as Amazon and ManoMano, as well 
as the rather low market share in the highly competitive US 
market, should be mentioned as a negative. In absolute and 
relative terms, this results in a significant upside for the share. 

Author: Philip Wentlandt (Analyst)  

Rexel SA (Buy; EUR 24.50)  

ISIN: FR0010451203  
Country: France 
Sector: Industrials 
Industry: Industrials  
Market Cap: EUR 5.4 billion 

 

Price chart Rexel SA (in EUR) 

 

Source: LeanVal Research (Closing price 13/05/2022) 
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SES SA is a global satellite operator based in Luxembourg. 
Founded in 1985, the company supplies more than 60% of all 
television households in Europe (95% in Germany) and around 
8,400 channels worldwide. The group is divided into two units: 
video and networks. The video unit (sales share 2021: 59%) 
primarily distributes video signals (direct-to-home, direct-to-
cable, or Internet Protocol TV). The networks business divi-
sion (41%) provides connectivity and data service solutions 
for customers in the telecommunications, government/au-
thority, aviation, and marine sectors. The satellites are mainly 
in geostationary orbit (GEO - approx. 36,000 km distance to the 
earth's surface). Since 2016, SES has had a stake in O3b, a 
specialist in high-performance, low-latency systems in me-
dium Earth orbit (MEO - 8,000 km distance). This gave the 
company more orbital slots and frequencies, strengthening its 
competitive position and pricing power.  

In early May, SES published a trading update for the first quar-
ter of 2022. Reported sales increased 3% to €448m (down 2% 
at constant exchange rates) with an order backlog of USD 5bn 
(of which €910 million for new projects). Video sales fell 4% 
(excluding US wholesale) but reported encouraging news such 
as winning a new deal with Sky UK worth EUR 85m. Revenues 
in the networks unit remained unchanged, mixed by positive 
results in mobility services and with weak results in govern-
ment services (declined 6% partly due to the US withdrawal 

from Afghanistan). As operating costs fell by 9%, the EBIT 
margin improved slightly to 24% (vs. 23%). Adjusted net debt 
was three times adjusted EBITDA, but with decreasing net fi-
nancing costs (EUR 16m vs. EUR 26m). In March 2020, SES 
acquired Global Enterprise Solutions (GES) from Leonardo 
DRS for USD 450m. The new entity will provide communica-
tions and security solutions and is expected to double the 
value of services sold to the US government. 

Satellites have a lifespan of approximately 15-18 years in their 
orbital position and require regular maintenance of the entire 
infrastructure. The capital requirements and the long-standing 
rights (without price restrictions) pose an obstacle for new 
market entrants. The contracts with customers usually have a 
long-term timeframe (5-10 years for video and 3-5 years for 
networks), which leads to good predictability of cash flows. 
Due to the project nature of the business model, phases with 
high investment expenditures for the manufacture and launch 
of new satellites alternated with phases of relatively low 
spending (mainly maintenance expenditures) in the past. For 
example, the capital expenditure to depreciation ratio of SES 
peaked at 2.2 and 0.7 in 2016 and 2017, respectively, com-
pared to an average of 0.3 for the period 2018-2021. These 
cash outflows were continuously covered by operating cash 
flows averaging around EUR 1.2 billion per year in the period 
2016-2021. A new peak in this ratio of 1.5x (around EUR 1bn 
Capex) is expected in 2022, reflecting the extensive pipeline 
for new satellites and the growth phase. According to man-
agement, these investments are to be gradually reduced to 
around EUR 380 million annually in 2025 and 2026 and will 
make a significant contribution to EBITDA. 

Video market trends remain challenging, although there is still 
room for growth in emerging markets. However, business ser-
vices offered in the networks unit should offset this slowdown, 
driven by commercial momentum among government, mari-
time customers (here SES serves five of the six largest cruise 
lines), and additional infrastructure services. Additional mon-
etization for the satellites came with 5G (C-band spectrum) 
support in the US, with deals worth USD 3bn running through 
2023. Management expects sales of between EUR 1.75-1.81 
billion for 2022, with 85% already under contract. At the cur-
rent price, the expected dividend yield for 2022 is around 6%. 

  

Author: Dario Maugeri (Analyst)  

SES SA (Buy; EUR 10.00)  

ISIN: LU0088087324  
Country: Luxembourg 
Sector: Media 
Industry: Media  
Market Cap: EUR 4,6 billion  

Price chart SES SA (in EUR) 

 

Source: LeanVal Research (Closing price 13/05/2022) 
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Stora Enso Oyj is a Finnish forestry company and manufac-
turer of paper and packaging. The Group has seven segments: 
Packaging Materials (sales share 2021: 37%), Packaging So-
lutions (7%), Biomaterials (15%), Wood Products (17%), Forest 
(8%), Paper (16%), and Other. Packaging Materials produces 
packaging materials from virgin fiber and recycled materials 
for premium packaging (including food, liquids, and pharma-
ceuticals). Packaging Solutions supplies fiber-based materi-
als made from cardboard and packaging products made from 
corrugated boards. The Biomaterials segment offers a wide 
range of pulp grades for manufacturers of paper, cardboard, 
tissue paper, and hygiene products, as well as the plant-based 
polymer lignin. The Wood Products division comprises wood 
products for the construction and housing industries, as well 
as wood pellets for heating. The Forest business unit man-
ages, among other things, the forests in Sweden and the 
shareholding in the Finnish forestry company Tornator. The 
Paper business unit is one of Europe's leading paper produc-
ers. The business unit Other includes the energy companies 
Pohjolan Voima (PVO) and Teollisuuden Voima (TVO), which 
use hydropower and nuclear power respectively.  

After a record year in 2021, Stora Enso had a successful start 
to 2022, with sales in the first quarter up 23% year-on-year to 
EUR 2.8 billion. In addition to good demand, this was mainly 
due to positive price and mix effects (+21%) in all segments, 

with particularly strong effects in Packaging Materials, Wood 
Products, Biomaterials, and Paper. The Group's reported, "op-
erational EBIT" (adjusted for non-operating special items) 
amounted to EUR 503 million (+53%), the highest quarterly fig-
ure in 20 years. A new record was achieved with a margin of 
18.0% (Q1 2021: 14.4%). 

In general, Stora Enso operates in a cyclical industry that is 
dependent on economic development and, as an energy-inten-
sive industry, also on the level of energy costs. Looking at re-
cent history, since 2018, major fluctuations can therefore be 
observed. Sales ranged between EUR 10.0 - 10.5 billion, with a 
slump to EUR 8.55 billion (-15% vs. 2019) in 2020, as a result 
of Covid-19. One reason for the sluggish sales development is 
also a longer-term structural change on the customer side. De-
mand for paper has declined by an average of 4.6% annually 
since 2008 due to digitization and is also expected to fall by 4-
5% in the coming years. While paper sales still accounted for 
around 70% of Group sales at that time, the share was only 
16% in 2021. The Group's EBIT has fluctuated between EUR 
1.3 - 1.57 billion in the last four years. Here, 2020 was a clear 
outlier at around EUR 920 million, while 2021 saw a record re-
sult. The reasons for this were high demand and increased 
price levels for wood, pulp, and packaging.  

The decline in paper sales forced the company to invest in 
packaging and pulp production, which put the operating result 
on a broader basis. The Group was also helped by a change in 
consumer behavior due to more e-commerce and thus higher 
demand for packaging materials. In addition, there is growing 
environmental awareness and thus the trend toward more 
sustainable packaging or the substitution of PE, PET, and 
other plastics with renewable raw materials and products 
from Stora Enso. Today, the company is broadly diversified 
and covers the entire value chain. In addition to managing its 
own forests (balance sheet value approx. EUR 8 billion), in 
2021 approximately 60% of energy requirements were cov-
ered by self-produced energy, which can be a major ad-
vantage, especially when energy costs are rising.  

Despite the good performance in Q1/2022, management only 
confirmed the full-year guidance from the beginning of the 
year: "Operational EBIT" is expected to be at the level of the 
previous year (2021: EUR 1,528 million). The lack of increased 
guidance led to a negative market reaction. However, it ap-
pears reasonable and conservative due to the uncertainty 
about the sustainability of the currently prevailing high price 
level and other risks (Ukraine, inflation). The stock appears at-
tractive both in absolute terms and in comparison with com-
petitors.  
Author: Mathias Kimmes (Analyst)   

Stora Enso Oyj (Buy; EUR 23.00)  

ISIN: FI0009005961 
Country: Finland 
Sector: Basic materials  
Industry: Raw materials 
Market Cap: EUR 13.9 billion  

Price chart Stora Enso Oyj (in EUR) 

 

Source: LeanVal Research (Closing price 13/05/2022) 
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UPM-Kymmene Oyj is a paper and forestry company based in 
Finland. The Group has seven segments: UPM Fibres, UPM En-
ergy, UPM Raflatac, UPM Speciality Papers, UPM Communica-
tion Papers, UPM Plywood, and Other Operations. UPM Fibres 
includes the production of pulp (for the production of tissue 
and specialty papers and cardboard) and certified lumber. 
UPM Energy is the second-largest electricity producer in Fin-
land. Carbon-free electricity is generated in the company's 
own power plants or in power plant holdings (hydro, nuclear 
and thermal). The UPM Raflatac segment is the world's sec-
ond-largest producer of self-adhesive labels, e.g. for con-
sumer goods or industrial labeling. UPM Specialty Papers in-
clude label and packaging materials. The UPM Communica-
tion Papers business offers graphic papers for advertising, 
magazines, newspapers, catalogs, and office and home use. 
UPM Plywood sells plywood and veneer products for con-
struction and other applications. Other operations include 
UPM Forest, UPM Biofuels, UPM Biochemicals, UPM Biomed-
icals, and UPM Biocomposites. UPM Forest secures competi-
tive wood and biomass for the Group and manages both its 
own and private forests in Northern Europe. UPM Biofuels pro-
duces renewable diesel for all wood-based diesel engines and 
renewable naphtha that can be used as a bio-component for 
gasoline or as a substitute for fossil feedstock in the petro-
chemical industry. 

In the first quarter of 2022, UPM's results were well above mar-
ket expectations. However, performance was significantly 
weaker compared to previous quarters, with sales of EUR 2.5 
billion (+12.2% YoY; -6.2% QoQ) and adjusted EBIT of EUR 277 
million (-0.8% YoY; -40% QoQ). The reason for this was from 
January 1, the workforce in Finland went on strike, which af-
fected the production and delivery volumes of key business 
areas such as pulp, paper, and biofuels. As a result, EBIT de-
clined by more than EUR 200 million due to lower volumes. Af-
ter an agreement was reached with the trade union on April 22, 
which covered five company-specific collective agreements, 
production resumed. In addition, the company benefited from 
price increases in all business areas in the first quarter, which 
more than offset the rise in variable costs. 

UPM ended 2021 with a strong result. Sales of EUR 9.8 billion 
were 14.4% higher than the previous year, while EBIT in-
creased by 105% to EUR 1.56 billion. This resulted in a strongly 
improved EBIT margin of 15.9% (2020: 8.9%) and a return on 
invested capital of 15.3% (2020: 7.2%). In addition to the fun-
damentally strong pulp and packaging business, valuation 
gains of forestry assets (+111 million EUR) and renewable en-
ergy assets (+643 million EUR, but in OCI) were important driv-
ers. As papermaking is a very energy-intensive process, UPM 
not only made a valuable contribution to self-sufficiency but 
also achieved attractive margins from the sale of energy (EBIT 
margin of 51%). As the energy market is expected to remain 
tight in 2022 - against the backdrop of geopolitical tensions 
related to Russia - the Energy segment could continue to gen-
erate extraordinary margins for a few more quarters. Moreo-
ver, supply security would be increased and weakness in the 
paper segment, which is burdened by higher energy costs, 
would be offset.  

After an impressive 2021, UPM expects another good year in 
2022, with comparable EBIT similar to or higher than 2021. 
Overall, UPM remains an attractive stock with an industry-lead-
ing dividend (2022E: 4.1%), a good mix of assets (pulp + en-
ergy + labels + specialty papers + forest land), a healthy bal-
ance sheet, and extensive conversion/restructuring options 
for recovered paper. Growth investments (pulp mill in Uruguay 
- but with a CAPEX program increased by $500 million to $3.5 
billion and a biofuel refinery) should also help offset the geo-
graphic imbalance and high sales dependence on the Commu-
nication Paper segment over time. It should also be noted that 
UPM is already largely self-sufficient in key raw materials. 

 

Author: Lars Dreßen (Analyst)  

 

UPM-Kymmene Oyj (Buy; EUR 40.00)  

ISIN: FI0009005987 
Country: Finland 
Sector: Basic materials 
Industry: Raw materials 
Market Cap: EUR 18.9 billion  

Price chart UPM-Kymmene Oyj (in EUR) 

 

Source: LeanVal Research (Closing price 13/05/2022) 
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General  

The investment strategy and/or investment recommendations (hereinafter referred to as "analyses") 
are prepared by LeanVal Research GmbH for information purposes only.  

Neither LeanVal Research GmbH nor its employees assume any liability for damages arising from the 
use of the analyses or their contents or in any other way in connection with them. The analyses do not 
constitute an offer or invitation to subscribe to or purchase any security, nor do they or the information 
contained therein form the basis for any contractual or other obligation of any kind. Any investment 
decision should be made on the basis of a duly approved prospectus or information memorandum and 
in no case based on the analyses. Investors should seek the advice of an investment adviser in making 
their investment decision. In this respect, the analyses cannot assume an advisory function. The opin-
ions, estimates, and forecasts contained in the analyses are solely those of the respective authors. They 
are date-related, not necessarily the opinion of LeanVal Research GmbH, and may change at any time 
without prior notice.  

The information and evaluations ("Information") reproduced here are primarily intended for clients of 
LeanVal Research GmbH in Germany.  Should the original recipient forward the analysis, he/she is 
obliged to do so in compliance with existing regulations and laws and no obligation of LeanVal Research 
GmbH towards a third party arises from this. In particular, the information is not intended for clients or 
other persons domiciled or resident in the United Kingdom, the United States, or Canada and may not 
be passed on to such persons or imported into or distributed in these countries. Distribution of the 
Analytics in other jurisdictions may be restricted by law and persons into whose possession the Analyt-
ics comes should inform themselves about and comply with any restrictions. Any failure to comply with 
these restrictions may constitute a violation of applicable securities laws. Reprinting, redistribution, and 
publication of the analyses and their contents in whole or in part are permitted only with the prior written 
consent of LeanVal Research GmbH.  

Information sources 
All analyses are prepared on the basis of data from a data provider as well as from generally accessi-
ble sources ("information") that LeanVal Research GmbH considers to be reliable. However, LeanVal 
Research GmbH has not verified the accuracy or completeness of the Information and assumes no 
liability for the accuracy or completeness of the Information. Possible incomplete or incorrect infor-
mation does not justify any liability of LeanVal Research GmbH for damages of any kind, and LeanVal 
Research GmbH is not liable for indirect and/or direct damages and/or consequential damages. In 
particular, LeanVal Research GmbH assumes no liability for statements, plans, or other details con-
tained in these analyses with regard to the investigated companies. Although the analyses are com-
piled with all due care, errors or incompleteness cannot be excluded. LeanVal Research GmbH, its 
shareholders, corporate bodies, and employees assume no liability for the accuracy or completeness 
of the statements, assessments, or recommendations derived from the information contained in the 
analyses. The data source for all historical prices is Morningstar and LeanVal Research. 

Summary of the valuation fundamentals  

The valuations underlying the investment recommendations for stocks analyzed by LeanVal Research 
GmbH are based on generally accepted and widely used methods of fundamental analysis, such as the 
DCF model, peer group comparisons, NAV valuations, and - where possible - a sum-of-the-parts model. 
The calculated scores (Value, Quality, Stability, Growth) are the result of a proprietary model of LeanVal 
Research GmbH. They result from the comparison of fundamental key figures of the quantitatively an-
alyzed company in relation to comparable companies within a sector (or region). Information on the 
general approach can be found at www.leanval.investments. The absolute target price and the associ-
ated absolute assessment (undervalued, neutrally, overvalued) are determined using a forward-looking 
DCF or ROIC (return on invested capital) method. Estimates of future earnings serve as the basis for 
this. The earnings estimates are either based on a consensus or are made by LeanVal Research GmbH 
itself. 

Updates  

The recipients are not entitled to the publication of updated analyses. LeanVal Research GmbH reserves 
the right to update analyses without prior notice. A regular update of this document is not intended. 

Compliance  

LeanVal Research GmbH has taken internal organizational and regulatory precautions to avoid conflicts 
of interest in the preparation and dissemination of financial analyses. In particular, there are internal 
information barriers that prevent analysts from accessing insider information. Compliance is monitored 
by the Compliance Officer.  

Explanation of the recommendation system  

The relative assessment is based on the various scores of the individual companies in the areas of 
Value, Quality, Stability, Growth, and Momentum which are compared with the average scores of the 
overall market and/or also with the respective sectors. The companies are ranked on a scale from 0 to 
100. From this, the three ratings "unattractive" (0 to 30 on the scale), "neutral" (31 to 70 on the scale), 
and "attractive" (71 to 100 on the scale) are derived. The relative assessment can change at short notice 
due to the high complexity of the scores and the multiple interdependencies between the companies 
analyzed. 

 

 

 

LeanVal Research GmbH's rating system for absolute valuation comprises the ratings "undervalued", 
"fairly valued" and "overvalued". The rating of a share is based on the expected return for the next six to 
twelve months. The expected return is composed of the prognostic change in the share price and the 
expected dividend yield. Changes in the discount factor or projected cash flows can lead to significant 
changes in the target price. 

 

Rating system of the absolute valuation 

Buy Potential > +15% 

Hold Low upside and downside potential 

Sell Potential < - 15% 

 

Detailed overview 

Date Corporation Relative  
Assessment 

Absolute 
Valuation 

Current Price 
 

Price Target Analyst 

13/05/22 Aurubis AG Attractive Buy EUR 84.08 EUR 106.00 
(initial coverage) 

Dario Maugeri 
(Analyst) 

13/05/22 Rexel SA Attractive Buy EUR 18.59  EUR 24.50 
(initial coverage) 

Philip Went-
landt (Analyst) 

13/05/22 SES SA Attractive Buy  EUR 8.33  EUR 10.00 
(initial coverage) 

Dario Maugeri 
(Analyst) 

13/05/22 Stora Enso Oyj Attractive Buy EUR 17.35  
 

EUR 23.00 
(initial coverage) 

Mathias Kim-
mes (Analyst) 

13/05/22 UPM-Kym-
mene Oyj 

Attractive Buy EUR 31.68  EUR 40.00  
 

Lars Dreßen 
(Analyst) 

28/05/22  Neutral Buy EUR 31.33  EUR 38.00 
(initial coverage) 

Prof. Dr. Peter 
Schömig  
(Analyst) 

 

Conflicts of interest  

In the financial analyses, circumstances or relationships that could give rise to conflicts of interest be-
cause they could jeopardize the impartiality - of the employees of LeanVal Research GmbH who pre-
pared the analysis, - of LeanVal Research GmbH as the company responsible for the preparation or of 
companies affiliated with it, or - of other persons or companies working for LeanVal Research GmbH 
and contributing to the preparation, must be disclosed. Information on interests or conflicts of interest 
that must be disclosed exists in particular if 

1. significant shareholdings (= shareholding > 5 % of the share capital) exist between the above-
mentioned persons or companies and the issuers who are themselves or whose financial in-
struments are the subject of the financial analysis,  

2. the above-mentioned persons or companies manage financial instruments which themselves 
or their issuers are the subjects of the financial analysis on a market by placing buy or sell orders 
(market-making/designated sponsoring),  

3. the above-mentioned persons or companies have been involved in the management of a con-
sortium for an issue by way of a public offering of such financial instruments which are them-
selves or whose issuers are the subject of the financial analysis within the previous twelve 
months,  

4. the above-mentioned persons or companies have been bound by an agreement on services in 
connection with investment banking transactions with issuers who are themselves or whose 
financial instruments are the subject of the financial analysis within the previous twelve months 
or have received a service or a promise of service from such an agreement within this period, 
insofar as no confidential business information is affected by the disclosure of this information,  

5. the above-mentioned persons or companies have entered into an agreement with issuers, who 
themselves or whose financial instruments are the subject of the financial analysis, for the prep-
aration of the financial analysis,  

6. the above-mentioned persons hold management or supervisory board mandates with issuers 
whose financial instruments are the subject of the financial analysis, or 

7. the above-mentioned persons or companies have any other significant financial interests in re-
lation to the issuers whose financial instruments are the subject of the financial analysis. 

 

LeanVal Research GmbH 
Bleichstraße 52 
60313 Frankfurt am Main 

Phone: +49 69 9494 88 050 
E-Mail: research@leanval.investments 

Notes on investment strategy - investment recommendation pursuant to Section 85 of the German Securities Trading Act (WpHG) in 
conjunction with the German Securities Trading Act (WpHG). VO (EU) No. 596/2014 
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Standardized Information Sheet for Shares  
on the organized market pursuant to §64 par. 2 WpHG  

Marketing document for discussion purposes and for information only. For further information see disclaimer. 
Publication date: 18/05/2022 15:00 

 

 

An organized market is defined as German or European trading venues (stock exchanges) that are ap-
proved, regulated, and supervised by government bodies. The stock corporations whose shares are ad-
mitted to trading there must comply with detailed publication requirements. Many stock corporations 
provide information such as half-yearly and annual financial reports as well as notifications of price-
relevant events on their websites, for example under "Investor Relations". 

Please inform yourself about the specific opportunities and risks of a particular share, for example on 
the websites of the respective stock corporation, or ask your investment advisor. 

 

What is a share?  

A share is a security with which you acquire a share in the capital stock of a stock corporation. When 
you buy a share, you become a shareholder of this stock corporation in the amount of the capital share 
of your shares. Through your shares, you participate in the economic development of the company 
through price increases and dividend payments, but also share in losses, in extreme cases up to the 
amount of your investment. 

For whom are shares a possible form of investment?  

Shares are a possible investment for you if you 

- have a basic knowledge of the stock markets 

- want to invest directly in a company 

- want to take advantage of the opportunities associated with a share, and 

- are willing and able to bear the risks of an equity investment. 

 

What rights are associated with a share?  

When you buy a share, you leave your money to the stock corporation for an indefinite period of time, 
so it will not be paid back to you on a specific maturity date, for example. By selling your shares, you 
can get out of your participation in a stock corporation. 

There are various rights associated with a share. The rights can vary depending on the type of share: 
ordinary shares are the rule; they carry the rights set out in the Stock Corporation Act and the Articles of 
Association of the stock corporation (see points 1 to 3), for example, voting and subscription rights. In 
addition, there are preferred shares: these grant certain privileges, for example, an increased dividend 
entitlement, although voting rights are generally omitted. 

In particular, they have the following rights: 

1. voting rights and right to information: they can participate in the stock corporation's Annual General 
Meeting and vote there, as well as request information. 

2. right to a share in profits (dividend): if the company generates a (balance sheet) profit, the company's 
Annual General Meeting can resolve to pay this out to the shareholders. As a rule, you are then entitled 
to a share of these profits in proportion to your share in the capital stock, unless the Articles of Associ-
ation stipulate otherwise. The prerequisite is that you hold the shares on the record date relevant for the 
payment of the dividend. 

3. subscription right: If the share capital of a stock corporation is increased, new shares are issued. If 
you already have shares in this stock corporation, you are entitled to buy new shares. This allows you 
to keep your share in the capital stock constant. However, this subscription right can be excluded by a 
resolution of the Annual General Meeting. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

What opportunities does a share offer?  

By buying a share, you have the opportunity to make price gains. If the price at the time you sell the 
share is higher than at the time you bought it, you can make a profit. You will also receive a dividend if 
the Annual General Meeting decides to pay a dividend. 

 

What risks do you run when you buy a share? 

1. creditworthiness/issuer risk: the stock corporation can become insolvent, i.e., it has too much debt 
or is insolvent. Then you may lose all the money you have invested (total loss). 

2. price change risk: the market price of the share (price) depends on supply and demand and can fall 
if the stock market develops negatively as a result of the general development of the market, for exam-
ple, because the economic or industry outlook deteriorates. Reasons for the fall in the share price can 
also be company-specific. Examples include a deterioration in business prospects or missed earnings 
targets. 

3. dividend risk: the stock corporation does not pay a dividend or the dividend is lower than expected. 
This may be the case, for example, if the stock corporation makes no profit or a lower profit than ex-
pected or if the Annual General Meeting decides not to pay out a profit. 

4. currency risk: if a share is listed on the stock exchange in a currency other than euros, the exchange 
rate will also affect your profit or loss. 

5. risk of delisting/revocation of admission: the stock corporation may delist the stock or revoke its 
admission to trading on the stock exchange. In this case, you may not be able to sell the share at all or 
only at a large discount. 

 

When can you buy or sell shares?  

Shares traded on an organized market can generally be bought or sold on any trading day. There may 
be difficulties in selling or larger price discounts if there is no sufficient exchange trading of the share. 

 

What are the costs?  

In addition to this information sheet, you will receive a formalized cost breakdown. This contains infor-
mation on the costs and incidental expenses incurred for the purchase or sale of a share and, if appli-
cable, for a securities account (securities account fee). Costs can be avoided or reduced by comparing 
price lists. The costs reduce a possible return. 

This information sheet provides general information on the main characteristics of a share traded on an organized market. It is taken 
from the Annex to Section 4 (3) of the Ordinance on the Specification of Conduct Rules and Organizational Requirements for Securi-
ties Services Companies (WpDVerOV). 
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