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LeanVal Strategy Quality Value 
Stocks in Focus 
LeanVal Research stands for in-depth, independent, fundamen-
tal equity research. We use our own, functionally and academi-
cally tested multi-factor approaches, which have proven to be 
strong performers and robust in a wide range of market phases. 
The factors are fundamental and technical and cover a broad 
range from the areas value, quality, stability, growth and mo-
mentum. This know-how is the basis for the four LeanVal model 
strategies: Sustainable Dividends, Quality Value, Growth Mo-
mentum and Multifactor.  

Based on the defined strategy, approximately 40 stocks are se-
lected from the LeanVal universe on a quarterly basis and made 
available as a portfolio. In the following, five stocks from this 
strategy are analysed in more detail. The LeanVal equity strate-
gies were launched in January 2020. 

Performance indicator of the strategy vs. benchmark 
(31/12/2019 – 31/05/2022) 

 

Performance of the model strategy in euros without costs. A positive performance in the past is no 
guarantee of a positive performance in the future and in no case represents a return or risk commitment 
for the future. Sources: Morningstar, LeanVal Research. 

  

The strategy "Quality Value" focuses on equities which achieve 
high scores in the categories Value and Quality. These companies 
are characterised by strong fundamental data such as a stable 
and established business model with robust earnings, high value 
creation, attractive cash flows and above-average dividends. 
Moreover, various valuation ratios are considered in order to iden-
tify the equities that are priced attractively. For this strategy, fig-
ures derived from past as well as forecasts for the future are 
used. 

 

 

 

The figure above is the back test of the strategy created with the 
LeanVal Screener according to the defined selection criteria. 

In 2022, the strategy achieved a performance of -2.4%. Since the 
strategy's launch at year-end 2019, the total return (before costs) 
is 39.5%, outperforming the Stoxx 600 Europe NR Index by 26.3%.  
The trailing dividend yield is 4.9% and the current P/E ratio is 11.3. 

  

LeanVal Equity Strategies 

 

LeanVal Strategy Quality Value 
 

Selection criteria 
▪ Strong fundamental data 
▪ Robust earnings 
▪ High added value 
▪ Attractive cash flows 
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Eni SpA is an oil and gas company based in Italy. The group is 
well integrated across the entire value chain and is divided into 
the following segments. Exploration & Production – E&P (82% 
of Group EBIT Operating Income in 2021): exploration and pro-
duction of oil and gas; Global Gas & LNG Portfolio – GGP: dis-
tribution and sale of natural gas; Refining & Marketing and 
Chemicals: production and marketing of fuels and other petro-
leum products; Plenitude & Power: gas and power retail; Oth-
ers. Most assets are located in Africa (36% of the total), Italy 
(25%) and Asia (19%), while revenues are mainly achieved in 
Italy (39%), the rest of Europe (35%) and Asia (10%). By 2050, 
Eni wants to reduce its greenhouse gas emissions to zero. 

In the first quarter of 2022, performance was fueled by the mo-
mentum in oil and gas prices, resulting in higher realized 
prices in the E&P segment. This compensated for the 3% de-
cline in production (vs. a 5% decline in Q4/21). Although higher 
prices, natural gas sales increased by 4%. In total, Eni achieved 
sales of EUR 32.1 billion (up EUR 18 billion). Operating costs 
were adversely affected by changes in the prices of energy 
and raw materials, which, however, increased less than sales 

(up EUR 13.2 billion to EUR 23.5 billion). The bottom line is that 
the operating result rose from EUR 1.9 billion to EUR 5.3 billion 
(17% margin). Main contributors to this were the E&P seg-
ments (the segment margin increased to 56% vs. 33% in the 
previous year) and Plenitude & Power (26% vs. 8%). The strong 

free cash flow (FCF) of EUR 4 billion was also the basis for a 
lower leverage ratio (29% vs. 32%). 

In recent years the company has been quite successful in dis-
covering new resources. A key metric in this context is the re-
serves-life-index, which compares the reserves (probable and 
proven) with the production quantities. The ratio was very sta-
ble over the period 2016-2021 and remained almost constant 
with an average value of around 11 years. This is an indicative 
evaluation of the number of years the reserves could guaran-
tee production (at a given level of production, supply and tech-
nology). The ability to rapidly develop new deposits and exploit 
them profitably, was also the main reason for the sustained 
cash flow. Excluding the 2020 pandemic year, the free cash 
flow yield averaged 9% (2016-2019) and then over 10% in 
2021. This underlines the quality of the business model in the 
various phases of the economic cycle and ensures that invest-
ment needs are adequately covered. On this basis and consid-
ering the planned organic investments in 2022 (around EUR 8 
billion), the additional turnover is estimated at around four 
times the value of the investments. 

In the current political environment with sanctions against 
Russia, it should be emphasized that Eni does not own any as-
sets in Russia. Gas deliveries from Russia are expected to be 
gradually replaced by new agreements with African producing 
countries (2022/2023 reduced by 50% and by 2024/2025 al-
most eliminated). New projects in the Middle East and Mexico 
were started to reduce dependence on low-rated countries 
(mainly Africa). Management anticipates a moderate increase 
in production of 3% per year through 2025. 

Geopolitical issues and business cycle trends remain im-
portant risk factors. For example, the high oil price sensitivity 
is reported by management as follows: a USD 1 change in the 
Brent price results in a FCF variation of around USD140 mil-
lion. For 2022, the company expects an adjusted cash flow be-
fore working capital of around EUR 16 billion (at USD 90/barrel 
Brent). If the Brent price is above USD 90/barrel, Eni will put 
30% of the incremental FCF into extra share buybacks. In ad-
dition, a buyback program of around EUR 1.1 billion is already 
underway for 2022 (prerequisite: Brent price of USD 80/barrel), 
which together with the planned dividend of EUR 0.88 corre-
sponds to a return above 9% (share price about EUR 13). 

Author: Dario Maugeri (Analyst)  

Eni SpA (Buy; EUR 18.00)  

ISIN: IT0003132476 
Country: Italy 
Sector: Energy 
Industry: Energy  
Market Cap: EUR 49.6 billion  

Price chart Eni SpA (in EUR) 

 

Source: LeanVal Research (Closing price 13/06/2022) 
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Michelin SCA is one of the world's leading tire manufacturers 
based in France. The Group divides its activities into three seg-
ments: Automotive & related distribution (share of sales in 
2021: 51%), Road transportation & related distribution (26%), 
and Specialty businesses & related distribution (23%). The Au-
tomotive and Road Transportation segments comprise the de-
velopment, production, and sale of tires. These are used both 
as original equipment of a vehicle (OEM) and in the replace-
ment market (tire change). The product range includes tires 
for cars, vans, trucks, and buses. The Specialty businesses 
segment produces tires for special areas such as mining, con-
struction, and agricultural machinery, motorcycles, bicycles, 
scooters, and aircrafts. The Specialty businesses segment 
also includes Michelin Travel Partner, a provider of travel in-
formation such as maps, restaurants, and travel guides. 

Michelin posted strong sales results for Q1 FY22 of EUR 6,481 
million (+19% YoY). However, besides sales figures, no other 
information regarding operating profit, etc. was published. 
Growth was mainly driven by an 11.9% increase in higher tire 
prices (tire sales volume increased 0.5%) as the company im-
plemented its dynamic pricing management in response to ris-
ing energy, logistics, and raw material prices. The Automotive 
segment for Q1 saw the greatest growth in sales up 20.8% 
YOY to EUR 3,254 million. This growth was a result of high de-
mand for 18-inch plus replacement tires. Thus, allowing the 

company to maintain a favorable original equipment/replace-
ment tire mix.  

Michelin performed well for FY21 with sales totaling EUR 
23,795 million (+16.3% YoY), adjusted EBIT of EUR 2,734 mil-
lion (+113.1% YoY), and net income of EUR 1,845 million 
(+195.2% YoY). This increase is primarily attributed to strong 
growth in volumes sold as the global economy recovered and 
from assertive pricing management when raw material, 
freight, and energy costs were steeply rising. Michelin derived 
95.6% (+0.3% YoY) of its revenue from tire sales and sales of 
conveyor belts. Looking at developments of Michelin over the 
past few years, in 2018, the company acquired Fenner plc, 
which is a manufacturer of conveyor belts for mining and gen-
eral industrial markets and is included in the Specialty busi-
nesses segment. The acquisition was based on the strategic 
goal of broadening its offerings for mining customers along 
with developing into the reinforced polymer markets. Moreo-
ver, Michelin also acquired Camso in 2018, which is a world 
leader in off-road mobility and is also included in the Specialty 
businesses segment. Since 2019, the Specialty businesses 
segment has seen a CAGR in sales of +32%. This is largely at-
tributed to the synergies created through these acquisitions, 
which led to benefits of EUR 122 million in 2021 (+51% YoY 
and +359% since 2019). 

For FY22, due to high uncertainty caused by the Rus-
sia/Ukraine war and lingering effects of Covid-19 in China, 
Michelin still expects to see growth in the lower ranges of 0-
4% in Passenger car and Light truck tires, 3-7% in Truck tires 
(excluding China), and 6-10% in the Specialty businesses. 
Moreover, if supply chain disruptions are minimal, Michelin 
maintains its guidance for FY22 with segment operating in-
come being greater than EUR 3.2 billion (EUR 3.1 billion FY21) 
at constant exchange rates and structural free cash flow (FCF 
before acquisitions, adjusted for the impact of changes in raw 
material prices on trade payables, trade receivables, and in-
ventories) of more than EUR 1.2 billion (EUR 1.79 billion in 
FY21). Despite the benefits Michelin has reaped from its dy-
namic pricing, truck tire replacement customers appear to be 
more sensitive to prices compared to passenger car tire cli-
ents. Subsequently, this may hinder continued growth in the 
Road Transportation and related distribution segment if prices 
become too high. Overall, based on an absolute valuation, the 
stock has an upside of more than 15% (buy rating). Addition-
ally, the company has a very strong Value score of 85 (sector 
median: 57), led by strong ratios of P/Earnings (T+1) and 
EV/EBIT (T+1) among others. Thus, the stock also appears at-
tractive on a relative valuation. 

Author: Lars Dreßen (Analyst)  

Michelin SCA (Buy; EUR 150.00)  

ISIN: FR0000121261 
Country: France 
Sector: Consumer Cyclical 
Industry: Automobiles and parts 
Market Cap: EUR 21.9 billion  

Price chart Michelin SCA (in EUR) 

 

Source: LeanVal Research (Closing price 13/06/2022) 
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Nokia Oyj is one of the largest suppliers of equipment for com-
munication networks. The company has four segments: Mo-
bile Networks (share of sales in 2021: 44%), Network Infra-
structure (35%), Cloud and Network Services (14%) and Nokia 
Technologies (7%). In Mobile Networks, Nokia provides tech-
nologies for mobile infrastructure, in particular for radio ac-
cess networks (RAN) between mobile devices and the core 
network. It also provides services such as network planning 
and optimization as well as support services for mobile net-
works. The Network Infrastructure business unit supports 
communications providers, enterprises, and public sector 
bodies with network infrastructure, which includes IP net-
works, optical networks, fixed networks, and submarine cable 
networks. The Cloud and Network Services segment offers 
software solutions for digital service providers and enter-
prises. These are used in various application areas, including: 
Network operations, security and digital operations, cloud ser-
vices, industrial automation, etc. The Technologies division in-
cludes the patent licensing business, both for new technolo-
gies and for smartphones offered under the Nokia brand 
(HMD Global). 

For the first quarter of 2022, Nokia delivered good results that 
exceeded market expectations, despite many challenges. 
Sales amounted to EUR 5.35 billion, up 5.4% year-on-year (+1% 
at constant exchange rates). Reported operating profit 

reached EUR 354 million, around 12% above consensus. Com-
pared to Q1 2021 (EUR 431 million), this was a decrease of 
about 18%, however, this can be explained by the withdrawal 
from Russia and the related provision of about EUR 100 mil-
lion. The reasons for the good profitability were high demand 
and efficiency improvements, which offset rising costs due to 
inflation. This was particularly evident in the key Mobile Net-
works segment. There, supply chain issues led to stagnating 
sales, although operating profit was boosted to EUR 171 mil-
lion (Q1 2021: EUR 76 million) thanks to significantly higher 
prices. The Nokia Technologies segment, which has the high-
est margins, performed disappointingly. Here, earnings de-
clined by 23% to EUR 220 million with an operating margin of 
71.9% (Q1 2021: EUR 286 million; margin 78.4%). The reasons 
for this were the exit of a customer from the smartphone mar-
ket and the expiration of two license agreements at the end of 
2021. However, management is currently in negotiations and 
expressed optimism regarding new agreements and addi-
tional payments.   

Compared to recent years, Nokia seems to have successfully 
initiated a turnaround. The introduction of the 5G mobile 
standard was the starting signal for a phase of infrastructure 
modernization and increased demand. In addition, the arrival 
of new CEO Pekka Lundmark in August 2020 was an important 
factor. In the period before, the group tended to make head-
lines with lagging results, a false start in the 5G era, and a tech-
nical lag compared to competitors that led to the loss of or-
ders and market share. Lundmark launched the Reset, Accel-
erate & Scale program. This included the target of cost sav-
ings of EUR 600 million by 2023, including the elimination of 
up to 10,000 of the total 90,000 jobs. In addition, a research 
and development initiative was launched with the aim of mak-
ing Nokia the technology leader. R&D spending as a percent-
age of sales was 19% in 2021 (2020:18.7%) and is expected to 
increase further in 2022. The Group's restructuring is already 
bearing first fruits. Many of the new orders received in the first 
quarter were secured at higher prices thanks to better technol-
ogies, thus offsetting the increased input costs. For the full 
year 2022, Nokia expects sales of EUR 22.9 - 24.1 billion (2021: 
EUR 22.2 billion) and a comparable operating margin of 11.0 - 
13.5% (Q1 2022: 10.9%).  

In balance sheet terms, Nokia remains very solid and has a 
comfortable net cash position. More than 9 billion in cash or 
short-term bonds are offset by debt (incl. leasing) of around 
EUR 5.7 billion. With a price-to-book ratio (T+1) of 1.4 (median 
sector 2.8) and a P/E ratio (T+1) of 15.5 (21.0), the stock ap-
pears undervalued, especially for a technology company. 

Author: Mathias Kimmes (Analyst)  

Nokia Oyj (Buy; EUR 6.20)  

ISIN: FI0009000681 
Country: Finland 
Sector: Technology 
Industry: Hardware and semiconductors 
Market Cap: EUR 26.1 billion  

Price chart Nokia Oyj (in EUR) 

 

Source: LeanVal Research (Closing price 13/06/2022) 
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OMV AG is an Austrian integrated oil and gas company and 
provider of chemical solutions headquartered in Vienna. The 
Group reports in the four segments Exploration & Production 
(share of sales in 2021: 15%), Refining & Marketing (58%), 
Chemicals & Materials (26%) and Corporate & Other (1%). The 
Exploration & Production sector combines the activities for 
finding and producing oil and gas in the Central and Eastern 
Europe, North Sea, Middle East, Africa, and Asia-Pacific re-
gions. The Refining & Marketing unit comprises three refiner-
ies in Austria, Germany, and Romania and a network of service 
stations in eight countries. It also manages the four gas stor-
age facilities in Austria and Germany, among other things. In 
the Chemicals & Materials segment, high-quality plastic prod-
ucts (polyolefins), basic chemicals and fertilizers have been 
manufactured and distributed since 2020, in particular with 
the consolidated subsidiary Borealis. The Corporate & Other 
segment comprises the activities of group management, fi-
nancing and insurance, as well as other service functions.  

OMV AG published its first quarterly figures for 2022 at the end 
of April, with an impressive increase in sales of around 146% 
to EUR 15.8 billion compared to Q1/2022 (and 19% compared 
to Q4/2021). This significant increase was mainly due to 
higher realized prices, especially in natural gas. As a result, 
sales in the Exploration & Production segment increased by 
approximately 338% year-on-year and contributed 45% (2021: 

25%) to consolidated sales. Operating profit was reported 
168% higher at EUR3.3 billion, corresponding to an EBIT mar-
gin of 20.6% (Q1/2021:18.9%). The bottom line was a net 
profit of EUR 855 million (Q1/2021: EUR 835 million). The rea-
son for the small increase is due to an approximately EUR 1 
billion extraordinary write-down in connection with the financ-
ing participation in the Nord Stream 2 project, which was put 
on hold due to EU sanctions. 

Looking at the recent past (since 2017), OMV has been able to 
achieve attractive revenue growth, with an average annual 
growth rate of around 15%. However, it should be noted that 
this is subject to strong volatility, due to fluctuating commod-
ity prices. In particular, it is worth noting the decline in 2020 of 
around 29% to EUR 16.5 billion in the wake of the Corona crisis 
and the subsequent increase after the end of the lockdown in 
2021 of 115% to EUR 35.6 billion. Over the same period, EBIT 
grew by an average of 31% to EUR5.1 billion in 2021, resulting 
in a strong margin of 13.9%. The bottom line was a record EUR 
2.8 billion in 2021. OMV is increasingly undergoing a transfor-
mation from an oil and gas company to an integrated gas, oil, 
and chemicals group. A decisive step in this process was the 
increase of the stake in Borealis by 36% for EUR 4.1 billion in 
2020 with the aim of decarbonization. Instead of burning raw 
materials, the focus in the future will be on the production of 
high-quality durable plastics.  This move gives OMV exposure 
to the entire value chain, providing it with a natural hedge 
against the volatile market environment. OMV ranks #1 in the 
production of ethylene and propylene in Europe. In May 2022, 
the service station network in southern Germany was sold to 
EG Group (Esso) for EUR 485 million as the German refinery 
Burghausen increasingly focuses on petrochemicals. 

A risk is posed by the business relationship with Russia, from 
where 80% of all Austrian gas is currently sourced. The EU has 
set itself the goal of no longer sourcing Russian gas by 2027, 
but this is not considered feasible by experts. However, OMV 
has concluded long-term contracts with Gazprom for gas pro-
curement (until 2032 for imports to Germany and until 2040 
for Austria). Furthermore, OMV is currently considering a sale 
of its 25% stake in the Russian gas field Yuzhno Russkoye, 
which will probably lead to a write-down of around EUR 1 bil-
lion. Overall, OMV can convince with an above-average return 
on invested capital (average 3 years) of 8% (sector median: 
2.7). In addition, the share appears to be favorable with a next-
year P/E ratio of 6.2 (sector: 8.3). There is also a clear upside 
in absolute terms. 

Author: Philip Wentlandt (Analyst) 

  

OMV AG (Buy; EUR 72.00)  

ISIN: AT0000743059 
Country: Austria 
Sector: Energy 
Industry: Energy 
Market Cap: EUR 17.9 billion  

Price chart OMV AG (in EUR) 

 
Source: LeanVal Research (Closing price 13/06/2022) 

10

20

30

40

50

60

70

Feb. 19 Aug. 19 Feb. 20 Aug. 20 Feb. 21 Aug. 21 Feb. 22



LeanVal Strategy Quality Value 
Stocks in Focus – page 6  

Marketing document for discussion purposes and for information only. For further information see disclaimer. 
Publication date: 15/06/2022 17:00 

The Swiss Swatch Group Ltd is active in the manufacture and 
sale of finished watches and jewelry as well as watch move-
ments and components. The company operates two seg-
ments: Watches & Jewelry (share of sales in 2021: 96%) and 
Electronic Systems (4%). The Watches & Jewelry segment 
comprises the design, production and sale of watches and 
jewelry. The company pursues a multi-brand strategy and has 
almost 20 watch brands, which are differentiated according to 
their respective customer groups: Presitge and luxury seg-
ment (including Omega, Breguet), upper price segment (in-
cluding Longines, Rado), middle price segment (including Tis-
sot, Hamilton) and low-price segment (Swatch, Flik Flak). The 
second division, Electronic Systems, develops and produces 
electronic components for watches and other products. The 
product range includes micro batteries, miniature crystals, os-
cillators, electronic circuits, and liquid crystal displays. 

The Swiss company was able to increase sales by around 31% 
year-on-year to CHF 7.3 billion in fiscal 2021. However, this did 
not yet make up for the drop in sales as a result of the corona 
pandemic from CHF 8.2 billion in 2019 to CHF 6 billion in 2020. 
Sales growth was around 31% in the Watches and Jewelry 
segment and 17% in the Electronic Systems segment. In addi-
tion, growth was achieved in all geographic segments. Partic-
ular mention should be made of the American business (12% 
share of sales) with a growth rate of 84%. Asia remains the 

most important region, accounting for 63% of sales, with 
China the most important single market, accounting for 42% 
of total sales. Here, below-average growth of 26% was ob-
served. Regarding EBIT, an impressive increase to around CHF 
1 billion (2020: CHF 26 million) can be observed. Thus, an EBIT 
at the level of 2019 (pre-pandemic level) was achieved. Over-
all, the margin improved from 12.1% in 2019 to 13.7% in 2021 
due to lower personnel as well as cost of sales. Net income of 
CHF 774 million is also significantly higher than in the previous 
year (CHF -53 million) and marginally higher than in 2019 (CHF 
748 million). At CHF 1.3 billion (2020: CHF 819 million), oper-
ating cash flow is proving to be extremely robust, with the pre-
vious year's figures including a high proportion from net work-
ing capital (CHF 504 million). 

Looking at the recent past (five years), it is noticeable that 
sales declined by an average of 2% per year. However, it 
should be noted that the cyclical retail business was particu-
larly affected by the pandemic or is still affected due to the 
large Chinese business. During this period, however, EBIT re-
mained constant on average at around CHF 1 billion. In addi-
tion, the Group demonstrated its ability to generate continu-
ously high operating cash flows (range from CHF 800 million 
to CHF 1.3 billion). Swatch is also characterized by excep-
tional financial stability. With a balance sheet total of around 
CHF 13.7 billion, it has goodwill and intangible assets of only 
a very small amount (CHF 144 million). In addition, external 
debt is negligibly low at less than CHF 100 million, which, how-
ever, results in higher capital costs compared to competitors. 
This also resulted in negative value added in the past, but ac-
cording to forecasts this should turn positive next year. 

Swatch's business in Asia (62%) but also China (42%) proved 
to be a strong growth driver in the past and should also pro-
vide growth in the future. However, this dependence also en-
tails risks. Furthermore, Swatch has only limited opportunities 
for margin improvement due to its focus on watches. On the 
other hand, the range is very diversified with different brands 
in different price segments. Another advantage is the strong 
vertically integrated business model and the high level of ex-
pertise. An increased focus on DTC (direct-to-customer) mod-
els, including through e-commerce, could lead to margin im-
provements in the future. Next year's dividend yield of 2.9% at 
a share price of approximately CHF 230 is to be considered 
solid. Swatch appears undervalued both in absolute and rela-
tive terms, which is also shown by the following key figures 
(T+1): Price to book ratio of 1.1 (sector median 2.1) and enter-
prise value to EBIT ratio 8.7 (sector: 12.1). 

Author: Philip Wentlandt (Analyst)  

 

Swatch Group AG Inh (Buy; CHF 300.00)  

ISIN: CH0012255151 
Country: Switzerland 
Sector: Consumer Cyclical 
Industry: Retail cyclical 
Market Cap: CHF 12.7 billion  

Price chart Swatch Group AG Inh (in CHF) 

 

Source: LeanVal Research (Closing price 13/06/2022) 
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 General  

The investment strategy and/or investment recommendations (hereinafter referred to as "analyses") 
are prepared by LeanVal Research GmbH for information purposes only.  

Neither LeanVal Research GmbH nor its employees assume any liability for damages arising from the 
use of the analyses or their contents or in any other way in connection with them. The analyses do not 
constitute an offer or invitation to subscribe to or purchase any security, nor do they or the information 
contained therein form the basis for any contractual or other obligation of any kind. An investment de-
cision should be made on the basis of a duly approved prospectus or information memorandum and in 
no case on the basis of the analyses. Investors should seek the advice of an investment adviser in 
making their investment decision. In this respect, the analyses cannot assume an advisory function. 
The opinions, estimates and forecasts contained in the analyses are solely those of the respective au-
thors. They are date-related, not necessarily the opinion of LeanVal Research GmbH and may change at 
any time without prior notice.  

The information and evaluations ("Information") reproduced here are primarily intended for clients of 
LeanVal Research GmbH in Germany.  Should the original recipient forward the analysis, he/she is 
obliged to do so in compliance with existing regulations and laws and no obligation of LeanVal Research 
GmbH towards a third party arises from this. In particular, the information is not intended for clients or 
other persons domiciled or resident in the United Kingdom, the United States or Canada and may not be 
passed on to such persons or imported into or distributed in these countries. Distribution of the Analyt-
ics in other jurisdictions may be restricted by law and persons into whose possession the Analytics 
come should inform themselves about and comply with any restrictions. Any failure to comply with 
these restrictions may constitute a violation of applicable securities laws. Reprinting, redistribution, and 
publication of the analyses and their contents in whole or in part are permitted only with the prior written 
consent of LeanVal Research GmbH.  

Information sources 

 
All analyses are prepared on the basis of data from a data provider as well as from generally accessible 
sources ("information") that LeanVal Research GmbH considers to be reliable. However, LeanVal Re-
search GmbH has not verified the accuracy or completeness of the Information and assumes no liability 
for the accuracy or completeness of the Information. Possible incomplete or incorrect information does 
not justify any liability of LeanVal Research GmbH for damages of any kind, and LeanVal Research 
GmbH is not liable for indirect and/or direct damages and/or consequential damages. In particular, 
LeanVal Research GmbH assumes no liability for statements, plans or other details contained in these 
analyses with regard to the investigated companies. Although the analyses are compiled with all due 
care, errors or incompleteness cannot be excluded. LeanVal Research GmbH, its shareholders, corpo-
rate bodies and employees assume no liability for the accuracy or completeness of the statements, 
assessments, recommendations derived from the information contained in the analyses. Data source 
for all historical prices is Morningstar and LeanVal Research. 

Summary of the valuation fundamentals  

The valuations underlying the investment recommendations for stocks analyzed by LeanVal Research 
GmbH are based on generally accepted and widely used methods of fundamental analysis, such as the 
DCF model, peer group comparisons, NAV valuations and - where possible - a sum-of-the-parts model. 
The calculated scores (Value, Quality, Stabilty, Growth) are the result of a proprietary model of LeanVal 
Research GmbH. They result from the comparison of fundamental key figures of the quantitatively an-
alyzed company in relation to comparable companies within a sector (or region). Information on the 
general approach can be found at www.leanval.investments. The absolute target price and the associ-
ated absolute assessment (undervalued, neutrally overvalued) are determined using a forward-looking 
DCF or ROIC (return on invested capital) method. Estimates of future earnings serve as the basis for 
this. The earnings estimates are either based on a consensus or are made by LeanVal Research GmbH 
itself. 

Updates  

The recipients are not entitled to the publication of updated analyses. LeanVal Research GmbH reserves 
the right to update analyses without prior notice. A regular update of this document is not intended. 

Compliance  

LeanVal Research GmbH has taken internal organizational and regulatory precautions to avoid conflicts 
of interest in the preparation and dissemination of financial analyses. In particular, there are internal 
information barriers that prevent analysts from accessing insider information. Compliance is monitored 
by the Compliance Officer.  

Explanation of the recommendation system  

The relative assessment is based on the various scores of the individual companies in the areas of 
Value, Quality, Stability, Growth and Momentum which are compared with the average scores of the 
overall market and/or also with the respective sectors. The companies are ranked on a scale from 0 to 
100. From this, the three ratings "unattractive" (0 to 30 on the scale), "neutral" (31 to 70 on the scale) 
and "attractive" (71 to 100 on the scale) are derived. The relative assessment can change at short notice 
due to the high complexity of the scores and the multiple interdependencies between the companies 
analyzed. 

 

 

 

 

LeanVal Research GmbH's rating system for absolute valuation comprises the ratings "undervalued", 
"fairly valued" and "overvalued". The rating of a share is based on the expected return for the next six to 
twelve months. The expected return is composed of the prognostic change in the share price and the 
expected dividend yield. Changes in the discount factor or projected cash flows can lead to significant 
changes in the target price. 

 

Rating system of the absolute valuation 

Buy Potential > +15% 

Hold Low upside and downside potential 

Sell Potential < - 15% 

 

Detailed overview 

Date Corporation Relative  
Valuation 

Absolute 
Valuation 

Current Price 
 

Price Target Analyst 

13/06/22 Eni SpA Attractive Buy EUR 12.98 EUR 18.00  
(initial coverage) 

Dario Maugeri 
(Analyst) 

13/06/22 Michelin SCA Attractive Buy EUR 111.95 EUR 150.00 
(initial coverage) 

Lars Dreßen 
(Analyst) 

13/06/22 Nokia Oyj Attractive Buy EUR 4.46 EUR 6.20 
 

Mathias Kim-
mes (Analyst) 

15/03/21 Nokia Oyj   Neutral Buy  EUR 3.62  EUR 4.50 
(initial coverage) 

Mathias Kim-
mes (Analyst) 

13/06/22 OMV AG Attractive Buy EUR 48.17 
 

EUR 72.00 
(initial coverage) 

Philip Went-
landt (Analyst) 

13/06/22 Swatch Group 
AG Inh 

Attractive Buy CHF 231.20 
 

CHF 300.00 
(initial coverage) 

Philip Went-
landt (Analyst) 

 

Conflicts of interest  

In the financial analyses, circumstances or relationships that could give rise to conflicts of interest be-
cause they could jeopardize the impartiality - of the employees of LeanVal Research GmbH who pre-
pared the analysis, - of LeanVal Research GmbH as the company responsible for the preparation or of 
companies affiliated with it, or - of other persons or companies working for LeanVal Research GmbH 
and contributing to the preparation, must be disclosed. Information on interests or conflicts of interest 
that must be disclosed exists in particular if 

1. significant shareholdings (= shareholding > 5 % of the share capital) exist between the above-
mentioned persons or companies and the issuers who are themselves or whose financial in-
struments are the subject of the financial analysis,  

2. the above-mentioned persons or companies manage financial instruments which themselves 
or their issuers are the subjects of the financial analysis on a market by placing buy or sell orders 
(market-making/designated sponsoring),  

3. the above-mentioned persons or companies have been involved in the management of a con-
sortium for an issue by way of a public offering of such financial instruments which are them-
selves or whose issuers are the subject of the financial analysis within the previous twelve 
months,  

4. the above-mentioned persons or companies have been bound by an agreement on services in 
connection with investment banking transactions with issuers who are themselves or whose 
financial instruments are the subject of the financial analysis within the previous twelve months 
or have received a service or a promise of service from such an agreement within this period, 
insofar as no confidential business information is affected by the disclosure of this information,  

5. the above-mentioned persons or companies have entered into an agreement with issuers, who 
themselves or whose financial instruments are the subject of the financial analysis, for the prep-
aration of the financial analysis,  

6. the above-mentioned persons hold management or supervisory board mandates with issuers 
whose financial instruments are the subject of the financial analysis, or 

7. the above-mentioned persons or companies have any other significant financial interests in re-
lation to the issuers whose financial instruments are the subject of the financial analysis. 

 

LeanVal Research GmbH 
Bleichstraße 52 
60313 Frankfurt am Main 

Phone: +49 69 9494 88 050 
E-Mail: research@leanval.investments 

Notes on investment strategy - investment recommendation pursuant to Section 85 of the German Securities Trading Act (WpHG) in 
conjunction with the German Securities Trading Act (WpHG). VO (EU) No. 596/2014 

mailto:research@leanval.investments
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An organized market is defined as German or European trading venues (stock exchanges) that are ap-
proved, regulated and supervised by government bodies. The stock corporations whose shares are ad-
mitted to trading there must comply with detailed publication requirements. Many stock corporations 
provide information such as half-yearly and annual financial reports as well as notifications of price-
relevant events on their websites, for example under "Investor Relations". 

Please inform yourself about the specific opportunities and risks of a particular share, for example on 
the websites of the respective stock corporation, or ask your investment advisor. 

 

What is a share?  

A share is a security with which you acquire a share in the capital stock of a stock corporation. When 
you buy a share, you become a shareholder of this stock corporation in the amount of the capital share 
of your shares. Through your shares, you participate in the economic development of the company 
through price increases and dividend payments, but also share in losses, in extreme cases up to the 
amount of your investment. 

For whom are shares a possible form of investment?  

Shares are a possible investment for you if you 

- have a basic knowledge of the stock markets 

- want to invest directly in a company 

- want to take advantage of the opportunities associated with a share, and 

- are willing and able to bear the risks of an equity investment. 

 

What rights are associated with a share?  

When you buy a share, you leave your money to the stock corporation for an indefinite period of time, 
so it will not be paid back to you on a specific maturity date, for example. By selling your shares, you 
can get out of your participation in a stock corporation. 

There are various rights associated with a share. The rights can vary depending on the type of share: 
ordinary shares are the rule; they carry the rights set out in the Stock Corporation Act and the Articles of 
Association of the stock corporation (see points 1 to 3), for example voting and subscription rights. In 
addition, there are preferred shares: these grant certain privileges, for example an increased dividend 
entitlement, although voting rights are generally omitted. 

In particular, they have the following rights: 

1. voting rights and right to information: they can participate in the stock corporation's Annual General 
Meeting and vote there, as well as request information. 

2. right to a share in profits (dividend): if the company generates a (balance sheet) profit, the company's 
Annual General Meeting can resolve to pay this out to the shareholders. As a rule, you are then entitled 
to a share of these profits in proportion to your share in the capital stock, unless the Articles of Associ-
ation stipulate otherwise. The prerequisite is that you hold the shares on the record date relevant for the 
payment of the dividend. 

3. subscription right: If the share capital of a stock corporation is increased, new shares are issued. If 
you already have shares in this stock corporation, you are entitled to buy new shares. This allows you 
to keep your share in the capital stock constant. However, this subscription right can be excluded by a 
resolution of the Annual General Meeting. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

What opportunities does a share offer?  

By buying a share, you have the opportunity to make price gains. If the price at the time you sell the 
share is higher than at the time you bought it, you can make a profit. You will also receive a dividend if 
the Annual General Meeting decides to pay a dividend. 

 

What risks do you run when you buy a share? 

1. creditworthiness/issuer risk: the stock corporation can become insolvent, i.e., it has too much debt 
or is insolvent. Then you may lose all the money you have invested (total loss). 

2. price change risk: the market price of the share (price) depends on supply and demand and can fall 
if the stock market develops negatively as a result of the general development of the market, for exam-
ple because the economic or industry outlook deteriorates. Reasons for the fall in the share price can 
also be company-specific. Examples include a deterioration in business prospects or missed earnings 
targets. 

3. dividend risk: the stock corporation does not pay a dividend or the dividend is lower than expected. 
This may be the case, for example, if the stock corporation makes no profit or a lower profit than ex-
pected or if the Annual General Meeting decides not to pay out a profit. 

4. currency risk: if a share is listed on the stock exchange in a currency other than euros, the exchange 
rate will also affect your profit or loss. 

5. risk of delisting/revocation of admission: the stock corporation may delist the stock or revoke its 
admission to trading on the stock exchange. In this case, you may not be able to sell the share at all or 
only at a large discount. 

 

When can you buy or sell shares?  

Shares traded on an organized market can generally be bought or sold on any trading day. There may 
be difficulties in selling or larger price discounts if there is no sufficient exchange trading of the share. 

 

What are the costs?  

In addition to this information sheet, you will receive a formalized cost breakdown. This contains infor-
mation on the costs and incidental expenses incurred for the purchase or sale of a share and, if appli-
cable, for a securities account (securities account fee). Costs can be avoided or reduced by comparing 
price lists. The costs reduce a possible return. 

This information sheet provides general information on the main characteristics of a share traded on an organized market. It is taken 
from the Annex to Section 4 (3) of the Ordinance on the Specification of Conduct Rules and Organizational Requirements for Securi-
ties Services Companies (WpDVerOV). 
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